360° Personal Financial Analysis

Organizing Your Financial Life




Personal Financial 360° Analysis

Your financial well-being requires time, the right choices and ongoing management.
Make the right choices by clarifying and understanding where you are and where you want to be.

By completing this questionnaire, we will work together to get you financially organized, providing us with
a clearer picture of your current financial condition.

Once we know where you are, we can help you reach the financial goals that are most important to you.

Your financial success starts here.
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Personal Data

Family Information

Client Name:

Date of Birth:

Marital Status

Spouse Name:

Date of Birth:

Address:

City:

Home Phone:

Fax:

Client Cell Phone:

Spouse Cell Phone:

Client Email:

Children/Grandchildren

S M Sep Div

S M Sep Div

S M Sep Div

Age Assumptions

Real Estate & Personal Property

Non-Qualified Assets (Taxable & Cash)

Retirement Assets (Qualified, Roth IRAs, Annuities & Deferred Compensation)




Business and Insurance

Business Interests

Life Insurance

Long Term Care Insurance

Disability Insurance




Financial Data

Liabilities

Education Goals

529 Plans

Other Goals

Savings & Growth Assumptions




Estate Planning

Estate Assumptions

B N e

Revocable Trusts

Irrevocable Life Insurance Trust

Annual Exclusion Gifting

Lifetime Non-Exclusion Gifts

Lifetime Charitable Gifting



Other Advisors




Risk Tolerance Questionnaire

Please answer the following questions:

1. If you own a home, do you have more than 30%
equity?
[] No
] Yes

2. Which of the following best describes your current
employment situation?

Full-Time
Part-Time

Retired
Unemployed

. From an original investment of $15,000, your
portfolio now worth $25,000 suddenly declines
$3,750 or 15%, which best describes your
response?

[] ! would look for a way to invest more

] 1 would take no action

O
U

| would be somewhat concerned
| would avoid any investment that could suddenly lose

15% of its value (Choose last answer for next question)

4. Your portfolio, from previous question, now worth
$21,250 suddenly declines another $2,125 or 10%,
which best describes your response?

[] 1 would look for a way to invest more
| would take no action
| would be somewhat concerned

] 1 would probably sell
D | would never have made this investment (Chose last
answer on previous question)

5. Have you invested in Equities?

] No
D Yes

6. Have you invested in Fixed Incomes?

] ~o
|:| Yes

7. Have you invested in Mutual Funds?

[] No
|:| Yes

8. Have you invested in Options, Futures or Derivatives?

] No
|:| Yes

9. How would you describe your level of investment knowledge?

[ None
[] vLimited
I:l Good

[] Extensive

10. How much investment experience do you have?

[] None

[] Limited (1 to 3 years)
|:| Good (3 to 5 years)

Extensive (> 5 years)

11. Do you have current income needs from this investment?

[] Yes
] ~o

12. When will you begin to use the money from your goal?
|:| Less Than two years
[] Two to five Years

[] Five to ten years
I:l More than ten years

Portfolio Suitability

Asset Enhanced
Preservation Income Income

A A A

More Conservative

Less Risk

Growth Aggressive
and Income Growth

A 'y

More Aggressive

More Risk




Model Portfolios

Asset Preservation

Investment
Grade Bonds
20%

Short Term
Municipal
45%

Cash & Money
Market Funds
35%

Enhanced Income

High Yield
Emerging Bonds 5%
Markets 5% |
| Short Term

Municipal
Balanced 250 P

11%

Cash & Money
Market Funds Investment
15% Grade Bonds
21%

Long Term
Municipal 18%

) . Large-
High Yield Cap
Bonds 5% 5%

Cash & Money |
Market Funds 5%

Balanced
Mid-Cap 9% | o 35%

Emerging
Markets 9%

Investment
Grade Bonds 32%

Income

Balanced 10% Investment
Grade Bonds
35%

Cash &
Money Market
Funds 25%

Short Term
Municipal 30%

Growth and Income

Emerging Largoe-Cap
Markets 5% 5%
Investment

Grade Bonds
30%

Cash & Money
Market Funds 10%

Balanced ;
24% o Long Term
Municipal
26%

Aggressive Growth

Small-Cap
10%

International e
10% i N Balanced

35%

High Yield
Bonds 10%

Mid-Cap 15%
Large-Cap
20%

These pie charts show typical asset allocation models for
varying investment strategies. The chart on page 6 shows how

these models are graded by risk.




r 360° Personal Access
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A personal Client Financial Home T ———— T —
Page giving you access to all your .
financial information
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Monitoring Tools

Alerts and alarms that
notify us of changes in your
accounts or information

.alues !

401(k) $258,b,

29 Man-Montana Plan §42.81
529 Plan-Utah Plan £51,131
co $30,000
Checking Account £17,000
[1RA $152,823
Life Insurance- UL £50,000
-T_avablc Investment Account $189,482

"-{\ar able Annuity $17,02

SB20

Vault

An online storage “Vault” that helps you %2
keep track of valuable documents

Up-To-Date Values

Nightly Updates of all holdings
and values allows you to view all
account information in one place

Collaboration of
Trusted Advisors

Online collaboration of other
trusted advisors for a team
approach to your success




Vault Checklist

This is a checklist of important
documents that can be stored
in your online Vault. Many

of the documents listed are
examples of information that
would need to be located and
analyzed by family members
in the event of an emergency
or a premature death. These
documents can be scanned
and stored in the Vault, easily
accessible to you and your
family anywhere there is
internet access.

The Vault allows you to store
files of the following types:
aifc, aiff, aif, au, avi, bmp, doc,
gif, jpg, jpeg, mov, mp3, mpeg,
mpg, pdf, png, ppt, ps, rtf, snd,
swi, tif, tiff, txt, wav, wma,
wmv, wps, xIs, and xml.



The Miller Financial Group

Helping Create More Favorable Financial Futures




